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Individuals from lower income group

would never be interested in buying

expensive and luxurious products.

 He would first fulfill his basic

physiological needs like food, air, water

etc. Trying to sell a Mercedes or a Rado

watch to someone who finds it difficult

to make ends meet would definitely be a

disaster.
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For instance, Pedigree is a leading

brand in animal food and nutrition.

 It analyzed the behavior of

customers towards their product by

the way they treat their dog: as a pet,

companion or a family member.
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