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19BAT618-FINANCIAL SOURCING MANAGEMENT 

 

"New Venture Finance" refers to the financial activities and strategies involved in funding and managing a newly 

established business or startup. It encompasses the various aspects of securing capital, making financial decisions, and 

planning for the growth and sustainability of the venture. This field focuses on the unique challenges and opportunities 

faced by startups in terms of financing, as they often operate in dynamic and uncertain environments. The goal is to 

secure the necessary funding to launch and grow the business while effectively managing the financial resources to 

ensure long-term success. 

Key Components of  New Venture Finance: 

1. Business Plan and Financial Modeling: 

 Start by developing a comprehensive business plan outlining your venture's mission, target market, value 

proposition, and growth strategy. 

 Create detailed financial projections, including income statements, balance sheets, and cash flow statements. 

These projections serve as a roadmap for potential investors. 

2. Funding Options: 

 Explore various funding sources such as bootstrapping, self-funding, loans, grants, angel investors, venture 

capital, and crowdfunding. 

 Understand the pros and cons of each option and choose the one that aligns with your business model and 

growth plans. 

3. Angel Investors: 

 Angel investors are individuals who provide capital for a business startup in exchange for ownership equity or 

convertible debt. 

 Develop a compelling pitch to attract angel investors, highlighting your business's potential for growth and 

profitability. 
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4. Venture Capital: 

 Venture capitalists are firms that invest large sums of money in exchange for equity in high-potential startups. 

 Prepare a solid pitch deck and business plan to secure venture capital funding. Be ready for in-depth due 

diligence. 

5. Crowdfunding: 

 Platforms like Kickstarter and Indiegogo allow businesses to raise funds from a large number of individuals. 

 Craft a compelling crowdfunding campaign, emphasizing the uniqueness of your product or service to attract 

backers. 

6. Financial Management: 

 Implement robust financial management practices to ensure efficient use of funds and long-term sustainability. 

 Monitor key financial metrics and adjust strategies accordingly to maintain financial health. 

7. Risk Management: 

 Identify potential risks and develop mitigation strategies. This could include market risks, competition, 

regulatory changes, and more. 

 Be transparent about risks in your communications with investors to build trust. 

8. Exit Strategies: 

 Consider potential exit strategies for investors, such as an initial public offering (IPO), merger, or acquisition. 

 Understanding potential exits demonstrates your commitment to delivering returns on investment. 

9. Networking and Relationships: 

 Build a strong network within the startup ecosystem. Attend events, join accelerators, and connect with mentors 

and other entrepreneurs. 

 Strong relationships can open doors to funding opportunities and valuable advice. 

10. Adaptability and Agility: 

 The financial landscape for startups can be unpredictable. Stay agile and be prepared to adapt your financial 

strategy based on market conditions and feedback from investors. 

 


